
BELLEVILLE — Given Cherie K. 
Macdonald’s work on behalf of creditors 
and banks at Greensfelder Hemker 
& Gale, P.C., you would probably be 
surprised to know she is very happy riding 
an ATV and throwing a baited fi shing line 
into a lake. Those are just a couple of the 
things she likes to do when she isn’t hard at 
work focusing on her clients.

Maybe those interests are a result of 
coming from a small town. Or it could be 
that if you worked in her practice through 
the 2008 recession, you really needed to 
fi nd a way to relax.

Macdonald didn’t come to the legal fi eld 
in a straight line, despite an early interest in 
the law. That may be part of the reason she 
likes her work so much. She looks back at 
that early interest in the law and attributes 
it to the TV show Longstreet that she saw 
as a child.

The show, which starred James Franciscus 
as a blind investigator with a seeing-eye 
dog, only lasted 22 episodes. But it was 
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enough to spark an interest in the law.
Since she didn’t know any lawyers, she took 

a business law class taught by an attorney at 
Illinois College in Jacksonville and loved it.

After fi nishing her undergraduate degree, 
she obtained her MBA at Western Illinois 
University while serving as a graduate 
assistant in the fi nance department. Jobs 
were hard to fi nd when she graduated, and 
so she moved home and — no stranger 
to hard work — took two part-time jobs, 
working as a secretary for the YMCA and 
shaving meat in a grocery store deli.

These positions were short-lived because 
she then found a job with Household 
Finance in Decatur where she made loans 
and tried to collect past due sums from 
customers. After a year, she obtained a 
job working for the State of Illinois at the 
Department of Revenue’s Methods and 
Procedures division. She and two colleagues 
worked on creating greater effi ciencies by 
visiting different departments, observing 
procedures, and making recommendations 
on how to streamline processes.

While working at the Department of 
Revenue, she applied to law school and for a 
position with the GTE telecommunications 
company in Hartford, Conn. She received 
a job offer with GTE that coincided with 
her acceptance to law school. Macdonald 
chose the law.

From Carbondale to St. Louis
She loved her legal education experience at 

Southern Illinois School of Law in Carbondale.
“I lived in a dorm across the street 

and literally had a key to the law school 
building. We could come and go whenever 
we wanted to and had 24-hour access to 
the law library. It was great.”

Nevertheless, she transferred her second 
year to Saint Louis University School of 
Law to complete her degree.

“It seemed that most of the partners in 
local fi rms that I met were either from Saint 
Louis University or Washington University, 
and I had my long-term career interests in 
mind,” Macdonald says.

Transferring was challenging not only 
because she knew no one, but also because 
by their second year of law school, the law 
students had formed friendships.

“In Carbondale, there are few natives in 
law school, so when you go there you hang 
out with your classmates. We all lived within 
two miles of the law school. St. Louis is so 
much larger. If you didn’t drop by the two 
local watering holes adjacent to the campus, 
it was harder to get to know your classmates. 
And because I continued to live in Illinois, it 

probably made it more diffi cult.”
The experience was enjoyable 

nonetheless. “Law school was interesting 
and completely different from other 
studies,” she says. “I really hadn’t known 
what to expect, even though I had wanted 
to attend for a long time.”

Because of her background, Macdonald 
excelled in corporations and took an 
interest in commercial law.

“Of course, given my practice, it’s quite 
surprising that I never took a bankruptcy 
class,” she laughs, refl ecting on the irony.

That summer, Macdonald got her fi rst 
law-related job thanks to a referral from an 
SIU classmate. Her proximity to St. Louis 
allowed her to work for Tim Fleming, who 
gave her a good start through his practices 
in personal injury and estate planning.

After graduating, she joined Thompson 
& Mitchell (now Thompson Coburn LLP) 
where she was slated to practice in the 
corporate department. The summer before 
she began working, the fi rm asked if she 
would be interested in litigation, since that 
department needed assistance.

“I started off doing a little admiralty 
work, some FELA hearing loss litigation, 
and some commercial litigation, working 
for several partners.”

After a year, the corporate department 
at Thompson’s Belleville offi ce needed 
assistance. As a resident of Illinois most of 
her life, Macdonald moved to that offi ce, 
handling creditor’s rights and bankruptcy 
matters. “It was my fi rst exposure to the 
fi eld,” she says.

When a partner she worked with, Myron 
Hanna, moved seven years later to The 
Stolar Partnership, she joined him. In 
doing so, she left Thompson’s Belleville 
offi ce of approximately 25 lawyers for 
Stolar’s Belleville offi ce with three lawyers.

“We were a pretty independent shop,” 
she says, “although we also worked on 
some cases with Stolar’s St. Louis offi ce.”

Approximately seven years later, a 
former Thompson partner who had joined 
Greensfelder called saying they needed a 
creditor’s rights attorney, and she agreed 
to join him and other lawyers who had 
worked at Thompson’s Belleville offi ce.

“It was a great move for me, and it was like 
old home week. I knew most of the lawyers 
in the offi ce from Thompson & Mitchell.” 
She’s been at Greensfelder for 11 years.

Because she had worked for and with 
Hanna for 14 years, and there were no other 
creditor’s rights lawyers at Greensfelder 
when she joined the fi rm, Macdonald 
suddenly became the sole source of answers 
to creditors’ rights questions.

“I grew up in the practice when I made 
the move, and the work, as a result, has 
been more challenging and interesting. I 
had to determine the answers to issues that 
I’d previously never considered, because I 
received such a broad variety of questions 
from my colleagues.”

Tremendously Busy in 2008
The economic crisis of 2008 led to many 

long nights and weekends for Macdonald 
as she worked constantly to keep her head 
above water.

“I have always been readily accessible to 
my clients, making sure they have my direct 
phone line and answering each call when 
possible. With the increased volume of work 
in 2008 to 2009, my phone rang constantly, 
so I ended up working many late and weekend 
hours in order to complete the workload.”

Unlike prior recessions, many of the cases 
Macdonald handled during and after the 
2008 recession involved borrowers’ fraud 
on a large scale. One was a memorable 
case in the Northern District of Illinois. 
The defendants have pled guilty and are 
awaiting sentencing.

“The primary defendant sold large motor 
homes that had room to store vehicles. Each 
of the motor homes cost approximately 
$500K. The primary defendant claimed to 
sell many of these vehicles to third parties, 
but, in reality, the vehicles never existed, 
even though the defendant’s creditors held 
certifi cates of title.

“The third parties were straw buyers, 
who would obtain loans for the purchases, 
and then the loan proceeds were used to 
pay for prior loans,” she says. “I had never 
seen anything like this level of fraud.”

About 80 percent of Macdonald’s work 
involves litigation, primarily for lenders. 
Usually, she represents a creditor plaintiff or 
is trying to protect the position of a client 
in bankruptcy case fi led by a borrower. 

She’s the Lawyer She Once Phoned
Macdonald has some specifi c reasons 

for enjoying her work. “I like the area of 
creditors’ rights because I seek to enforce 
agreements. I represent creditors who 
provided money, a product, a service or 
space in a building. These creditors enter 
into contracts, and I seek to protect their 
bargained-for rights.”

Years ago, Macdonald worked at 
Household Finance. “If a borrower failed to 
pay or fi led for bankruptcy, I would have to 
call Household’s attorney to determine what 
rights, if any, we had. Now I am the person 
that, back then, I would have been calling. So 
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I understand what it is like to be the client.”
Macdonald really loves what she does most 

days, in part because she wants to provide her 
clients with the justice they deserve. When 
she receives the results she wants for her 
client, she feels like justice has prevailed.

Her clients agree. Clytie Zimmerman, 
the chief collections offi cer of Peoples 
National Bank in Mt. Vernon, initially 
hired Macdonald after observing her.

“I saw her in the courtroom and 
was impressed with her skills,” says 
Zimmerman. “I thought she was someone 
I would like to be associated with, and I 
contacted her to represent us in a case.”

She says Macdonald did a great job, 
and their business relationship is ongoing. 
“I continue to be impressed with her 
and appreciate having the opportunity to 
partner with another professional woman.”

Nowadays, the bankruptcy courts have 
begun to turn to normalcy for clients and 
their lawyers. “The bankruptcy courts 
aren’t as busy as they were during the 
economic downturn,” Macdonald says, 
“but my job still involves a lot of variety, 
which makes it interesting.”

Macdonald may be found in Illinois and 
Missouri state and bankruptcy courts, and 
in bankruptcy courts across the nation 
when her fi rm’s clients are brought there. 
During the Northwest Airlines bankruptcy 
case, she spent some time in New York 
attending to a client’s issues with the 
assistance of local counsel.

Macdonald enjoys working with David 
Lander and Eric Peterson, two of her colleagues 
at Greensfelder who also handle creditors’ 
rights and bankruptcy work in the fi rm’s St. 
Louis offi ce. She also likes the way constant 
changes in the fi eld keep the work fresh.

Macdonald’s colleagues in the profession 
think highly of her. Debbie Volmert of 
Hanna & Volmert in Swansea worked with 
Macdonald for more than 10 years.

“Cherie has vast knowledge and extensive 
experience in the areas of bankruptcy, 
creditors’ rights and commercial litigation,” 
she says. “She is an aggressive and well-
respected attorney in her practice areas.

“She keeps her cases moving and her 
clients informed. I am fortunate that she 
is not only my colleague, but my friend.”

Although Macdonald’s workload is 
signifi cant, she still makes time for family. 
Her husband, Kevin Macdonald, handles 
international contracts for Boeing. He is 
not a lawyer.

The couple welcomed a son in 1996, 
a year before she left the Thompson 

fi rm. Juggling family responsibilities and 
her workload was a challenge for several 
reasons. Early in their son’s life, Kevin 
frequently traveled internationally. And 
neither of the couple’s parents lived nearby.

“I am glad we got through that,” she 
adds.

The couple also has two married 
daughters. One daughter lives in 
Chesterfi eld with her husband and almost 
3-year-old twins, while the other lives in 
Boston with her husband. Kevin’s extended 
family also lives in Boston, so they often 
travel there to visit.

In addition to fi shing and her ATV, 
Macdonald enjoys movies and recently took 
a class in making stained glass. “I fl unked my 
homework a couple of times,” she laughs, 
“but with the help of my instructor, I made 
a very nice stained glass window.”

In the end, Macdonald has found a lot of 
satisfaction in her work.

“My trajectory has certainly been all 
I could have hoped for: from small town 
Jacksonville — with no thought about the 
big city and attending the local college — to 
working for a large fi rm with a downtown 
offi ce overlooking the baseball stadium.

“I sometimes think, ‘Wow, it looks like 
the small-town kid did pretty well.’” ■
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