
SWANSEA—Kevin Vick, like many an
attorney on the Illinois side of St. Louis, has a
multistate law practice.

Vick, 51, is licensed in Illinois and Missouri
and is an officer and shareholder at
Greensfelder, Hemker & Gale, P.C., a law firm
with a dozen real estate lawyers in St. Louis,
Belleville and Chicago.

More noteworthy is Vick’s humble attitude
about life and his connections around the
country and the world.

“I don’t view myself as being anything
extraordinary,” says the professional selected as a
Leading Lawyer by his peers in commercial real
estate law; real estate finance; land use, zoning
and condemnation law; and closely and privately
held business law.

“I’m successful because I work hard at it.
Everything I’ve done has been as a result of
common sense service for my clients.”

Robert J. Forsyth, the president of FKG Oil

Company, shares the belief. The Belleville-based
company operates MotoMart convenience
stores.

“Sometimes doctors and attorneys have a little
harder time focusing and dedicating themselves
to really delighting clients,” Forsyth says. “Both
professions are revered in our society, but a true
service orientation often takes a lot of humility.

“In my job, understanding and serving the
needs of clients is the difference between success
and failure. Kevin really gets this, and is truly ‘of
service.’ Therefore it is a pleasure and joy to
work with him.” 

Vick says he almost always handles deals with
complicated twists or turns that require creativity.

“I seem to get involved with things when they
get difficult. They’re never easy. The client says,
‘How do we fix this?’”

The knowledge gleaned from 26 years of
practice has some value. “The longer you do it,”
he admits, “the more arrows you’ve got in your
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quiver for determining how to skin the cat.” But
Vick believes it’s no substitute for tending to
details and doing what it takes to get deals done.

Shopping Center Redevelopment
Much of Vick’s recent work involves

redevelopments, especially shopping centers.
Many are aging and need upgrades or facelifts.

“If you’re in a good location, tenants are
interested in relocating there or maintaining
their location, and landlords are working to
make their properties better and more
competitive,” Vick says.

Whenever possible, landlords and
municipalities partner to provide incentives such
as sales tax rebates and tax increment financing
to spur redevelopment improvements. With
Vick’s assistance, one of his clients, New York-
based REIT Kimco Realty, recently secured a
sales tax rebate agreement for the Fairview
Heights City Centre.

The shopping center—near the northwest
corner of North Illinois Street (Illinois Route
159) and Lincoln Trail—was among the city’s
oldest. It was built in the late 1960s for a
Venture store that went out of business in 1998.
A Kmart replaced it until it closed in 2012. The
entire building is being razed and reconstructed
to attract new tenants.

“It helps anchor that location along 159,
which is the main north-south corridor in Illinois
on the east side of the Mississippi River,” adds
Vick. “I was pretty excited about that coming in,
and I think the city is, too.”

The area’s tax base includes a substantial
amount of retail-generated sales tax because
other shopping centers Vick has had a hand in
developing nearly surround this development
south of Interstate 64.

An addition to St. Clair Square, owned by
another REIT, was redeveloped a few years ago.
Its approximately 140 retailers include Barnes &
Noble, Talbots, White House | Black Market,
Chico’s, Macy’s and New York & Co. Vick
represented a bank in that redevelopment which
replaced its antiquated building with a new bank
facility.

Vick has worked on shopping center
developments in other states, also. He currently
represents H.V. Real Estate Corp. and Jeffco
Properties LLC in a ground-up shopping center
development known as Gable Crossing. Located
in the western Indianapolis suburb of Avon, its
early tenants include a Hobby Lobby and a
Gordman’s. 

That Gable Crossing development was a
complicated project, Vick says, because multiple
layers of reciprocal easement agreements had to
be coordinated. The client acquired the property
from a developer that had subdivided several
outlots from it. So the shopping center property
was encumbered by a declaration of easements
that created some roads and assessments for
maintenance, but did not help with developing
the center.

“We had to develop an additional layer of

declaration of easements to deal with the
shopping center that was being developed and
how those common areas were going to be
improved and maintained and cost-shared,” Vick
says.

Such complications are not new for him.
Some years ago near the Fairview Heights
project, Vick helped his client, St. Louis-based
real estate development and management
company Pace Properties, Inc., develop a
Walgreen’s. The whole quadrant of the property
that included the store is under a ground lease
that runs for another three or four decades.

“It’s layered with several leasehold interests,
and the Walgreen’s that’s developed there is
about a fourth-generation sublease,” he says.
Securing non-disturbance agreements from the
existing superior interest holders was quite a
project, but one that was required to allow for
the development of the site.

Similar challenges were overcome when he
counseled Pace in the redevelopment of the
former Central Hardware site to the north now
occupied by Bed Bath & Beyond, DSW and
Ulta, and the Market Place Shopping Center to
the west.

A Truly Multistate Practice
Although most of Vick’s work is in Missouri

and Illinois, he has assisted clients with properties
and projects in many other states. His website
biography mentions commercial, office,
warehouse, industrial and residential properties
also in Alabama, Arizona, Colorado, Florida,
Indiana, Iowa, Kansas, Louisiana, Michigan,
Mississippi, New York, Ohio, Oklahoma,
Tennessee, Texas and Wisconsin.

“You can do that, but it’s always important
that you respect the need to have local counsel in
some cases to know the local rules and the local
players—and of course you have licensure issues
to deal with, too,” he says.

Although Greensfelder represents a wide
variety of oil companies, Vick works chiefly with
FKG Oil and its affiliate MotoMart, the
landholding company. MotoMart is a family
owned company with more than 800 employees
in 70 convenience stores in Illinois, Missouri,
Indiana, Ohio, Wisconsin and Minnesota.

“They’re a regional player in the convenience
store fuel station field, and they do quite a bit of
co-locations these days with fast food restaurants
like McDonald’s,” Vick says. Their developments
over the past decade or so have been at good
locations with nice architectural elements, very
attractive spaces, and marquee properties. They
are a first class operation and their stores reflect
that, he says.

He’s especially fond of the development at the
corner of Green Mount Road and Frank Scott
Parkway in Shiloh. “We took it from the ground
up and subdivided the property and sold off the
adjoining parcels,” he says. Another of his
favorites in MotoMart’s portfolio is known as
Riverview, carved into a bluff located along the
river where Interstate 270 enters Missouri.

Vick Grasps His Clients’ Needs
Forsyth of FKG Oil says Vick is available when

needed and has a keen sense of urgency.
“Clients operate under the immediate

demands of customers, suppliers, regulators,
shareholders and business partners. When Kevin
responds quickly, it fosters peace of mind,
resulting in dedicated and committed clients.”

Rarely does Vick encounter a situation he’s
unfamiliar with, Forsyth adds, which means
research delays are infrequent.

“He knows all the details of each attorney’s
expertise within his firm, and he rallies their
knowledge to my situation. Many times Kevin
has instantly conferenced-in other attorneys to
get their know-how and advice on the spot.”

Vick’s talents extend to drafting agreements.
Forsyth claims his lawyer makes the complex
simple and “so clear it is virtually unable to be
misunderstood.” Forsyth also praises Vick’s
negotiating skills and the outward pride he
shows in having FKG Oil as a client.

“He wants and insists upon every attorney
throughout his firm reaching the best possible
outcome for me and my company,” says Forsyth.

Vick also handles commercial and office leases,
which have evolved considerably in the last few
decades and become increasingly complex. Vick
is particularly familiar with the heavily negotiated
and complicated area of exclusive uses. In larger
shopping centers, he says, landlords can easily get
into trouble by inadvertently signing competitors
with conflicting uses and exclusives.

Vick’s interest led him to address a gathering
of the International Council of Shopping
Centers U.S. Law Conference some years ago on
the complications of shopping center exclusive
uses. The session included the in house counsel
of Bed Bath & Beyond.

Vick is a member of the bank advisory board
of Carrollton Bank. The role involves serving as
an ambassador for the institution and offering
feedback on its strategic direction.

Dan Jackson, whose official title is “regional
president, commercial loan officer” for
Carrollton Bank, met Vick about 15 years ago
through Greensfelder’s extensive banking
practice. He says Vick assists the bank with site
selection, development and loan documentation,
both real estate-related and commercial and
industrial.

“We consider him a very valuable partner,”
Jackson says. “He does an excellent job
representing us.” He admires Vick for being a
straight shooter and for getting deals done.

“Some other attorneys I’ve worked with, it
seems, take a lot longer to get deals to the finish
line than they should. Kevin is the opposite of
that. He knows what’s important, what to focus
on, and what not to worry about.”

What Matters and Inspires
For seven years Vick studied chemistry and

law at Washington University in St. Louis. No
one pushed him toward law. It just seemed like a



growing profession with reasonable financial
promise.

Vick has been married to Kara for 28 years.
They worked throughout the law school years
while Vick also commuted. Their older child,
Kameron, was born on the day of Vick’s
commercial paper exam. The younger child,
Karis, was married in June 2013. Vick is very
proud of both of his adult children and their
spouses and finds raising children to responsible
adulthood to be one of the most gratifying
experiences.

When Vick graduated he worked at
Greensfelder’s St. Louis office during his first 10
years of practice. He was a natural choice to lead
the firm’s Belleville-area office when it opened.
Today the firm is the fifth largest in the St. Louis
area, with about 160 lawyers, 19 of whom are in
Swansea. The Chicago office opened in 2008.

Vick says the full-service business law firm has
great people, collegiality and wonderful morale.
“I wouldn’t be able to serve my clients if I didn’t
work with Greensfelder or a firm like it,” he says,
“but there aren’t many firms like Greensfelder, in
my opinion.”

Only a few things annoy Vick in everyday
work. It’s frequently discouraging to deal with
the political process because it exacts costs from

all parties, including consumers. It would be one
thing if the requirements placed on developers
were necessary, he says, but most of the time
they aren’t economical or even sensible.

Another pet peeve is when a lawyer fails to
think in terms of assessing risk, preferring to
obstruct deals or employ delay tactics. “Clients
know if they retain me to do a project, I’m going
to put forth the effort, be there and get it done.

Every so often Vick comes across a familiar
document being used by someone else, only to
realize he created it. He says it’s gratifying, but
being a successful lawyer also requires being
reasonable and creating win-win situations.

“I guess the axiom that follows is that you’ve
got to have the best documents possible and
then cover as many possible permutations of the
transaction as you can, and that’s why things get
so complicated over time,” he says. “But the best
policy is to deal with good people.”

When not practicing law or engaged with his
clients’ interests, Vick is active in World Bible
School, a nondenominational organization that
sends correspondence lessons to teenage and
adult students around the world to spread the
Gospel.

“The most important thing in my life is really
faith oriented,” says Vick, a member of Fairview

Heights Church of Christ. He teaches adult
Bible classes and is extremely interested in
theology.

The Vicks assist financially and otherwise the
efforts of Doug Wheeler, an Oklahoma-based
preacher who spends about two months each
year in southern Nigeria organizing WBS
evangelization efforts.

“Kevin is obviously very humble, because
we’ve known each other for more than 10 years,
and I didn’t even know what he did for a living,”
Wheeler admits.

Vick so enjoys World Bible School work that
he recently considered visiting Nigeria when
Wheeler traveled there to see two local preachers
he supports, Richard Okosun in Ologbo, Edo
state, and Sunday Solomon Udoh in Akwa,
Ibom state. A spate of violence in the country
changed his plans.

Among the needs supported by the Vicks’
contributions to the Nigerian mission are
computers for World Bible School lessons, a car,
a motorcycle, and church construction, says
Wheeler. 

“He encourages me a lot,” Wheeler adds.
It’s a sentiment many of his clients may share. ■
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